Interview with Lamberto Pedrotti, Managing Director, and Stefano Dessena, International Director of
Laboratorio Farmaceutico S.I.T. s.r.l.

A passion for pharmaceuticals
The pressure to innovate and to bring to the market groundbreaking new drugs and treatments for all kinds of illnesses and diseases has resulted in a constantly accelerating spiral
that even large pharmaceutical companies have to face. As a result of ongoing diversiﬁcation, mergers and acquisitions, pharmaceutical companies or parts of their portfolio are for
sale. This is where Laboratorio Farmaceutico S.I.T. s.r.l. comes in. The family company focuses on branded, off-patent pharmaceuticals and markets them in Europe and beyond.
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Akineton is used as an anti-Parkinson’s agent

Centellase is available as a pill or ointment

Kalinor prevents and treats kidney stones

